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So you’ve aitended this event, now what?

You've got your leads... Imagine you could see
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Stop guessing, start planning

What's the addressable market in each of my leads?
Which one is easier to break infoe

Which primes do they rely one

How do my leads usually go to markete

Which upcoming renewals can | pre-engage withe
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Case study:

2574 Staffordshire

|V 4
Cablnet Office vs. & Aw# County Council
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Q: What's the addressable market in each of my leads?

Direct IT procurement spend

Cabinet Office Staffordshire County Council
£129m
£106m
£98m
£91m
£69m
£44m
I : i l£38m :

FY19/20 FY20/21 FY21/22 FY22/23 FY23/24 FY19/20 FY20/21 FY21/22 FY22/23 FY23/24
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Q: Which lead is easier to break into?

Direct IT procurement spend with Top 10 suppliers, SMEs and Other IT suppliers

Cabinet Office Staffordshire County Council
Other 41% 34% 45% 41% 33% Other
SMEs
Top 10 83% i 84%

SMEs

Top 10

FY19/20 FY20/21 FY21/22 FY22/23 FY23/24 FY19/20 FY20/21 FY21/22 FY22/23 FY23/24
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Q: Which primes do my leads rely on?

Top 10 IT suppliers by direct procurement spend, FY22/23

Amazon

Capgemini

Sopra Steria

Palantir

Bytes

Brickendon Consulting

XMA

Thoughtworks

Trustmarque

Telent

DigiGov Expo 2024

Cabinet Office

£11m

£8m

£7m

£6m

£6m

£5m

£5m

£4m

£4m
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Staffordshire County Council

Capita
Nasstar
Insight Direct

XMA

Specialist Computer
Centres (SCC)

Civica UK

Liberata

CcDW

JIsC

Glow New Media

£24m

£3m

£2m

£2m

£459k

£424k

£378k

£310k

£198k

£194k
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Q: How do my leads usually go to market?

Proportion of IT contract value awarded via a framework in FY22/23, and top 3 IT frameworks by value (FY19/20-FY23/24)

DigiGov Expo 2024

Cabinet Office

28%
Other

72%
Framework
G-Cloud £256m
RM6100 Technology £168m
Services 3
Digital Outcomes and £47m

Specialists

Staffordshire County Council

23%
Other

77%

Framework
Provision of Pensions £9m
Administration Software
G-Cloud £1im
Y 16018 - Managed Services for £500Kk

Business Solutions.
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Q: Which upcoming renewals can | pre-engage with?

Top 5 live IT service contracts awarded by the Cabinet Office and Staffordshire CC expiringin 2025 - 2026

B Staffordshire CC (‘)
£18m & Cabinet Office -
£16m O

Provision of Cloud, Hosting . . .
’ Digital Service Partner - £18m
£14m Infrastructure & Support - £10m gl ! _
AWS Version 1
£12m 14/08/2026
o PN 31/08/2025
3 4 &
1>3 £10m [ _
S £8m
I
£6m Digital Strategy & Cloud Enabled
Holiday Activities & Food Digital Transformation - £600k
£4m (HAF) Booking System - £65k Strategy IT
EEQU 18/12/2025
£2m 30/05/2025
£0m v @
1 Apr 25 1Jun 25 1Aug 25 10ct 25 1 Dec 25 1Feb 26 1Apr 26 1Jun 26 1Aug 26

Contract End Date
[ ]
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Top suppliers and buyers already rely on Tussell

Sample Customers and Media Partners

A
Suppliers Public Sector Media
‘Capita £t & 1500
baplta ms Microsoft Cabinet Office THE TIMES Economist +
% Press citations since 2018
e Crown The..
CISCO Commercial E E Guardian
Service — GG
A=
_———= N\~ S
= = === S @lhye Telegra EUTERS e .
=== #cu-mxm.x Essex County Council h ? ]ﬂh] Serious-minded
business data
NetworkRail provider Tussell”
Se rCO vlrl Bloomberg NewStatesman Matthew Vincent
INHS FT FINANCIAL
= TIMES
Q vodafone Deloitte. iﬂﬂtﬁ'néﬁm? sky EveningStandard.

NHS Foundation Trust

tussell”

11 | DigiGov Expo 2024


https://client.tussell.com/supplier_groups/67
https://client.tussell.com/supplier_groups/10116
https://client.tussell.com/supplier_groups/131
https://client.tussell.com/supplier_groups/205

Contract Awards ‘ Key Decision-Makers

5 contract @ Job Title
Job Title

Contains any of these keywords
SPINe Frameworks  Gontract Awards Buyers  Suppliers My Hls = Commercial Director

Human Resources

HR DataTable  TrendoverTime TrendbyBuyerType  BuyerRanking  Supplierranking

5 7 | | .
B By Contact Information

& Transaction

‘Spend type, category or N S—— | Has email

description contain any

of these keyword:

‘ SRS Has phone number

—

— 850
3 By dates
Date paid

B By Function

Custom Date Range

L] o e e d "
Power your decisions o« o
N By buyer o

Buyer name or category
—

Supplier Supplier Supplier Total Total value
[ e— City Country transactions

Frameworks Spend Data

—
[ Transaction
— —

By Framework
ﬂ yFramewa Spend type, category or description
Contract Framework contain any of these keywords

G-Cloud 12 Fa s Manager

Technology Services 2 - RM3804

To learn more and see it in
action visit



https://www.tussell.com/tussell-demo
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